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PART I—FINANCIAL INFORMATION
 

ITEM 1. FINANCIAL STATEMENTS
FMC Technologies, Inc. and Consolidated Subsidiaries
Consolidated Statements of Income (Unaudited)
 

   
Three Months Ended

September 30,   
Nine Months Ended

September 30,  
(In millions, except per share data)   2007   2006   2007   2006  
Revenue   $1,136.0  $931.2  $3,251.9  $2,688.9 
Costs and expenses:      

Cost of sales    899.0   737.5   2,570.0   2,135.9 
Selling, general and administrative expense    112.2   101.4   326.4   295.3 
Research and development expense    14.4   12.3   43.6   35.4 

Total costs and expenses    1,025.6   851.2   2,940.0   2,466.6 
Other income, net    13.1   1.4   15.9   1.6 
Minority interests    (0.1)  (0.3)  (0.5)  (1.4)
Income before net interest expense and income taxes    123.4   81.1   327.3   222.5 
Net interest expense    (3.3)  (1.4)  (8.9)  (5.2)
Income before income taxes    120.1   79.7   318.4   217.3 
Provision for income taxes    40.6   22.2   103.7   71.2 
Income from continuing operations    79.5   57.5   214.7   146.1 
Income (loss) from discontinued operations, net of tax (Note 3)    (0.8)  3.5   (1.8)  27.4 
Net income   $ 78.7  $ 61.0  $ 212.9  $ 173.5 
Basic earnings per share (Note 2):      

Income from continuing operations   $ 0.61  $ 0.42  $ 1.63  $ 1.06 
Income (loss) from discontinued operations    (0.01)  0.03   (0.02)  0.20 
Basic earnings per share   $ 0.60  $ 0.45  $ 1.61  $ 1.26 

Diluted earnings per share (Note 2):      
Income from continuing operations   $ 0.60  $ 0.41  $ 1.60  $ 1.04 
Income (loss) from discontinued operations    (0.01)  0.02   (0.02)  0.19 
Diluted earnings per share   $ 0.59  $ 0.43  $ 1.58  $ 1.23 

Weighted average shares outstanding (Note 2):      
Basic    130.2   137.3   131.7   137.4 
Diluted    132.6   140.8   134.2   140.7 

The accompanying notes are an integral part of the consolidated financial statements.
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FMC Technologies, Inc. and Consolidated Subsidiaries
Consolidated Balance Sheets
(In millions, except per share data)
 

   
September 30,

2007   
December 31,

2006  
   (Unaudited)     
Assets:    
Current assets:    

Cash and cash equivalents   $ 239.9  $ 79.5 
Trade receivables, net of allowances of $8.5 in 2007 and $9.1 in 2006    983.8   898.1 
Inventories (Note 4)    703.3   584.4 
Prepaid expenses    36.4   28.0 
Other current assets    187.2   75.8 
Assets of discontinued operations    4.2   26.3 

Total current assets    2,154.8   1,692.1 
Investments    33.7   26.0 
Property, plant and equipment, net of accumulated depreciation of $542.1 in 2007 and $486.6 in 2006    509.9   444.4 
Goodwill    170.5   122.8 
Intangible assets, net    90.9   64.6 
Deferred income taxes    79.8   72.1 
Other assets    152.6   65.8 
Total assets   $ 3,192.2  $ 2,487.8 
Liabilities and stockholders’ equity:    
Current liabilities:    

Short-term debt and current portion of long-term debt   $ 105.5  $ 5.8 
Accounts payable, trade and other    451.7   420.4 
Advance payments and progress billings    682.0   444.9 
Other current liabilities    348.5   275.6 
Income taxes payable    28.4   29.8 
Current portion of accrued pension and other postretirement benefits    6.1   6.0 
Deferred income taxes    28.5   11.1 
Liabilities of discontinued operations    4.3   15.3 

Total current liabilities    1,655.0   1,208.9 
Long-term debt, less current portion    293.0   212.6 
Accrued pension and other postretirement benefits, less current portion    103.0   97.8 
Other liabilities    173.3   74.2 
Minority interests in consolidated companies    7.0   8.3 
Redeemable securities (Note 12)    11.1   —   
Commitments and contingent liabilities (Note 14)    
Stockholders’ equity (Note 13):    

Preferred stock, $0.01 par value, 12.0 shares authorized; no shares issued in 2007 or 2006    —     —   
Common stock, $0.01 par value, 195.0 shares authorized; 143.2 and 142.8 shares issued in 2007 and 2006,

respectively; 129.9 and 134.6 shares outstanding in 2007 and 2006, respectively    1.4   0.7 
Common stock held in employee benefit trust, at cost; 0.2 shares outstanding in 2007 and 2006    (4.1)  (4.5)
Common stock held in treasury, at cost; 13.1 and 8.0 shares in 2007 and 2006, respectively    (388.9)  (195.9)
Capital in excess of par value of common stock    719.0   728.4 
Retained earnings    681.2   469.5 
Accumulated other comprehensive loss    (58.8)  (112.2)

Total stockholders’ equity    949.8   886.0 
Total liabilities and stockholders’ equity   $ 3,192.2  $ 2,487.8 

The accompanying notes are an integral part of the consolidated financial statements.
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FMC Technologies, Inc. and Consolidated Subsidiaries
Consolidated Statements of Cash Flows (Unaudited)
(In millions)
 

   
Nine Months Ended

September 30,  
   2007   2006  
Cash provided (required) by operating activities:    

Net income   $ 212.9  $ 173.5 
(Income) loss from discontinued operations, net of tax    1.8   (27.4)
Income from continuing operations    214.7   146.1 
Adjustments to reconcile income to cash provided (required) by operating activities of continuing operations:    

Depreciation    47.9   41.5 
Amortization    14.0   10.4 
Employee benefit plan costs    46.7   38.0 
Deferred income tax provision    7.3   9.1 
Other    (19.8)  7.6 

Changes in operating assets and liabilities, net of effects of acquisitions:    
Trade receivables, net    (38.9)  (78.9)
Inventories    (100.8)  (141.2)
Accounts payable, trade and other    1.8   (11.7)
Advance payments and progress billings    205.2   52.8 
Other current assets and liabilities, net    (66.5)  (6.6)
Other assets and liabilities, net    (7.8)  (16.9)
Income taxes payable    (27.5)  11.2 

Cash provided by operating activities of continuing operations    276.3   61.4 
Net cash provided (required) by discontinued operations – operating    (0.1)  32.9 
Cash provided by operating activities    276.2   94.3 
Cash provided (required) by investing activities:    

Capital expenditures    (120.6)  (96.4)
Acquisitions, net of cash acquired    (44.9)  (9.5)
Proceeds from disposal of assets    65.1   3.5 
Other    —     1.2 

Cash required by investing activities of continuing operations    (100.4)  (101.2)
Net cash provided (required) by discontinued operations – investing    7.8   (0.3)
Cash required by investing activities    (92.6)  (101.5)
Cash provided (required) by financing activities:    

Net increase in short-term debt and current portion of long-term debt    99.1   1.6 
Net increase in commercial paper    133.7   —   
Repayments of long-term debt    (52.9)  (35.3)
Proceeds from exercise of stock options    18.4   21.9 
Purchase of treasury stock    (250.8)  (87.9)
Excess tax benefits    20.6   12.0 
Other    0.4   (1.1)

Cash required by financing activities    (31.5)  (88.8)
Effect of exchange rate changes on cash and cash equivalents    8.3   1.8 
Increase (decrease) in cash and cash equivalents    160.4   (94.2)
Cash and cash equivalents, beginning of period    79.5   152.9 
Cash and cash equivalents, end of period   $ 239.9  $ 58.7 

The accompanying notes are an integral part of the consolidated financial statements.
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FMC Technologies, Inc. and Consolidated Subsidiaries
Notes to Consolidated Financial Statements (Unaudited)
Note 1: Basis of Presentation
The (a) condensed balance sheet as of December 31, 2006, which has been derived from audited financial statements, and (b) unaudited interim condensed
financial statements, and notes thereto (the “statements”), of FMC Technologies, Inc. and its consolidated subsidiaries (“FMC Technologies”) have been
prepared pursuant to the rules and regulations of the Securities and Exchange Commission. As permitted under those rules, certain footnotes or other
financial information that are normally required by United States generally accepted accounting principles can be condensed or omitted. Therefore, these
statements should be read in conjunction with the audited consolidated financial statements, and notes thereto, which are included in our Annual Report on
Form 10-K for the year ended December 31, 2006.

In the opinion of management, the statements reflect all adjustments (consisting of normal recurring adjustments) necessary for a fair presentation of our
financial condition and operating results as of and for the periods presented. Revenue, expenses, assets and liabilities can vary during each quarter of the
year. Therefore, the results and trends in these statements may not be representative of those for the full year. Certain reclassifications have been made to prior
period amounts to conform to the current period’s presentation. We reclassified net foreign exchange gains of $0.3 million and $0.4 million for the three and
nine months ended September 30, 2006, respectively, from cost of sales to other income, net.

On July 18, 2007, we announced that our Board of Directors approved a two-for-one stock split in the form of a stock dividend payable on August 31, 2007
to shareholders of record as of August 17, 2007. At August 31, 2007, an adjustment was made to reclassify an amount from capital in excess of par value to
common stock to account for the par value of the common stock issued as a stock dividend. This adjustment had no overall effect on equity. We have revised
the historical common share and per common share information in this report to reflect the effects of the stock split.

Note 2: Earnings Per Share (“EPS”)
The following schedule is a reconciliation of the basic and diluted EPS computations:
 

   
Three Months Ended

September 30,   
Nine Months Ended

September 30,
(In millions, except per share data)   2007   2006   2007   2006
Basic earnings per share:         
Income from continuing operations   $ 79.5  $ 57.5  $ 214.7  $ 146.1
Weighted average number of shares outstanding    130.2   137.3   131.7   137.4
Basic earnings per share from continuing operations   $ 0.61  $ 0.42  $ 1.63  $ 1.06
Diluted earnings per share:         
Income from continuing operations   $ 79.5  $ 57.5  $ 214.7  $ 146.1
Weighted average number of shares outstanding    130.2   137.3   131.7   137.4
Effect of dilutive securities:         

Options on common stock    0.7   1.7   1.0   1.8
Restricted stock    1.7   1.8   1.5   1.5

Total shares and dilutive securities    132.6   140.8   134.2   140.7
Diluted earnings per share from continuing operations   $ 0.60  $ 0.41  $ 1.60  $ 1.04

The EPS computation includes a $0.4 million reduction to income available to common shareholders for the three and nine months ended September 30,
2007 resulting from adjustments to the carrying value of redeemable securities (see Note 12).
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Note 3: Discontinued Operations
We report discontinued operations in accordance with the guidance of Statement of Financial Accounting Standards No. 144, “Accounting for the
Impairment or Disposal of Long-Lived Assets.” Accordingly, we report businesses or asset groups as discontinued operations when we commit to a plan to
divest the business or asset group and the sale of the business or asset group is deemed probable within the next twelve months.

Discontinued operations include our FMC Technologies Floating Systems, Inc. (“Floating Systems”) business, which was sold in the fourth quarter of 2006,
from the Energy Production Systems segment and two units from our FoodTech segment, one of which was sold in the third quarter of 2007 generating an
after-tax gain of $3.1 million. The results of these businesses, including the gain on disposition, have been reported as discontinued operations for all periods
presented.

The consolidated statements of income include the following in discontinued operations:
 

   
Three Months Ended

September 30,   
Nine Months Ended

September 30,
(In millions)   2007   2006   2007   2006
Revenue   $ 3.7  $ 29.6  $ 22.1  $ 139.6
Income (loss) before income taxes   $ (4.0) $ 3.8  $ (5.3) $ 34.4
Income tax provision (benefit)    (0.1)  0.3   (0.4)  8.9
Income (loss) from discontinued operations, net of income taxes   $ (3.9) $ 3.5  $ (4.9) $ 25.5
Gain on disposition of discontinued operations, net of income taxes   $ 3.1  $ —    $ 3.1  $ —  

During the third quarter of 2007, we recorded valuation reserves totaling $3.2 million related to trade receivables and inventory of our FoodTech unit in
discontinued operations that has yet to be divested. Income from discontinued operations in the nine months ended September 30, 2006 also includes $1.9
million in income resulting from the resolution of product liability claims related to our discontinued construction equipment group.

The major classes of assets and liabilities of businesses reported as discontinued operations included in the accompanying consolidated balance sheets are
shown below:
 

(In millions)   
September 30,

2007   
December 31,

2006

Assets:     
Trade receivables, net   $ 2.5  $ 7.9
Inventories    1.7   7.6
Property, plant and equipment, net    —     1.3
Other assets    —     9.5

Assets of discontinued operations   $ 4.2  $ 26.3
Liabilities:     
Accounts payable, trade and other   $ 0.8  $ 2.7
Advance payments and progress billings    0.8   3.4
Other liabilities    2.7   9.2

Liabilities of discontinued operations   $ 4.3  $ 15.3

Note 4: Inventories
Inventories consisted of the following:
 

(In millions)   
September 30,

2007   
December 31,

2006  
Raw materials   $ 187.4  $ 155.6 
Work in process    205.8   168.3 
Finished goods    487.2   420.0 

Gross inventories before LIFO reserves and valuation adjustments    880.4   743.9 
LIFO reserves and valuation adjustments    (177.1)  (159.5)
Net inventories   $ 703.3  $ 584.4 
 

6



Note 5: Derivative Financial Instruments
The following table of all outstanding derivative instruments is based on estimated fair value amounts that have been determined using available market
information and commonly accepted valuation methodologies. Accordingly, the estimates presented may not be indicative of the amounts that we would
realize in a current market exchange and do not represent potential gains or losses on these agreements. All of the outstanding derivative instruments are
carried at fair value.
 

   
September 30,

2007   
December 31,

2006

(In millions)   
Short
Term   

Long
Term   

Short
Term   

Long
Term

Assets   $103.8  $102.9  $13.7  $23.5
Liabilities   $ 77.9  $ 49.4  $16.7  $15.8

The portion of derivative gains excluded from assessments of hedge effectiveness was $0.1 million and $9.4 million for the three and nine month periods
ended September 30, 2007, respectively. The gains and losses were immaterial for the three and nine month periods ended September 30, 2006. We reported
these earnings in cost of sales on the consolidated statements of income and in other expense, net, in the reconciliation of segment operating profit to income
before income taxes.

Certain hedging relationships were discontinued in 2007 due to contractual changes which eliminated the underlying risk. There were no gains or losses
during the three months ended September 30, 2007 and discontinuances resulting in a net gain of $6.6 million for the nine month period ended
September 30, 2007. There were no gains or loss during the three months ended September 30, 2006, and $2.3 million for the nine months ended
September 30, 2006. We reported these earnings in cost of sales on the consolidated statements of income and in segment operating profit in the
reconciliation of segment operating profit to income before income taxes.

At times we enter into derivative contracts, such as forwards, options, or collars to create a hedge against exchange rate exposure for forecasted foreign
currency cash flows. The exposures include assets and liabilities included on our balance sheet as well as other forecasted foreign currency cash flows. These
derivatives do not qualify as, nor are they designated as, hedges and therefore any gains or losses for the period are recognized in earnings. During the three
and nine months ended September 30, 2007, we recognized $12.4 million in net gains on derivative instruments. These were attributable to fluctuations in
the Brazilian Real, Euro, British Pound Sterling and Norwegian Kroner against the US Dollar during the quarter. The net gains were $0.3 million and $0.4
million for the three and nine months ended September 30, 2006. We reported these earnings in other income, net, in the consolidated statements of income
and in other expense, net, in the reconciliation of segment operating profit to income before income taxes.

Note 6: Income Taxes
In June 2006, the Financial Accounting Standards Board (“FASB”) issued Interpretation (“FIN”) No. 48, “Accounting for Uncertainty in Income Taxes”. We
have adopted FIN No. 48 effective January 1, 2007. The adoption of FIN No. 48 did not have a material effect on our results of operations or financial
position.

At the January 1, 2007 adoption date, the total amount of unrecognized tax benefits included in income taxes payable was $19.1 million. Of this amount,
$15.8 million would affect the effective tax rate if recognized and the remaining amount would be offset by the reversal of a deferred income tax. It is our
policy to classify interest expense and penalties recognized on underpayments of income taxes as income tax expense. Included in the total amount of
unrecognized tax benefits as of January 1, 2007 was $1.5 million of accrued interest and penalties.

It is reasonably possible that within twelve months unrecognized tax benefits related to certain tax reporting positions taken in prior periods could decrease
by up to $13.3 million, due to either the expiration of the statute of limitations in certain jurisdictions or the resolution of current income tax examinations,
or both.

Tax years after 1995 remain subject to examination in Norway. In Brazil and the United States, tax years after 2001 and 2002, respectively, are open to
examination.
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Note 7: Debt
Long-term debt—Long-term debt consisted of the following:
 

(In millions)   
September 30,

2007   
December 31,

2006  
Revolving credit facilities (1)   $ 150.0  $ 203.0 
Commercial paper (2)    133.7   —   
Property financing    9.0   9.3 
Other    1.4   0.8 
Total long-term debt    294.1   213.1 
Less: current portion    (1.1)  (0.5)

Long-term debt, less current portion   $ 293.0  $ 212.6 

(1) The borrowings on our revolving credit facilities are shown as a long-term obligation on the consolidated balance sheets because we have both the
ability and intent to refinance these obligations on a long-term basis under the respective credit agreements.

(2) Committed credit available under our five-year revolving credit facilities provided the ability to refinance our commercial paper obligations on a long-
term basis. Therefore, at September 30, 2007, as we have both the ability and intent to refinance these obligations on a long-term basis, our commercial
paper borrowings were classified as long-term on the consolidated balance sheet. Commercial paper borrowings as of September 30, 2007 had an
average interest rate of 5.57%.

In addition to the long-term debt, we have borrowings of $100 million on a short-term uncommitted credit facility as of September 30, 2007. The $100
million credit facility was amended in October 2007 extending the maturity date to December 2007. Our borrowings on this credit facility as of
September 30, 2007 had an average interest rate of 5.97%.

Note 8: Warranty Obligations
We provide warranties of various lengths and terms to certain of our customers based on standard terms and conditions and negotiated agreements. We
provide for the estimated cost of warranties at the time revenue is recognized for products where reliable, historical experience of warranty claims and costs
exists. We also provide warranty liability when additional specific obligations are identified. The obligation reflected in other current liabilities in the
consolidated balance sheets is based on historical experience by product and considers failure rates and the related costs in correcting a product failure.
Warranty cost and accrual information is as follows:
 

   
Three Months Ended

September 30,   
Nine Months Ended

September 30,  
(In millions)   2007   2006   2007   2006  
Balance at beginning of period   $ 17.2  $ 18.0  $ 18.6  $ 17.9 
Expense for new warranties    5.0   5.2   16.9   15.1 
Adjustments to existing accruals    0.1   0.1   (1.4)  (1.3)
Claims paid    (6.0)  (5.8)  (17.8)  (14.2)
Balance at end of period   $ 16.3  $ 17.5  $ 16.3  $ 17.5 

Note 9: Sale Leaseback Transaction
In March 2007, we sold and leased back property in Houston, Texas consisting of land, corporate offices and production facilities primarily related to the
Energy Production Systems segment. We received proceeds of $58.1 million in connection with the sale. The carrying value of the property sold was $20.3
million. We accounted for the transaction as a sale leaseback resulting in (i) first quarter 2007 recognition of $1.3 million of the $37.4 million gain on the
transaction and (ii) the deferral of the remaining $36.1 million of the gain, which will be amortized to rent expense over a noncancellable ten-year lease term.
The deferred gain is presented in other liabilities in the consolidated balance sheet. The lease expires in 2022 and provides for two 5-year optional extensions
as well as the option to terminate the lease in 2017, subject to a $3.3 million fee. Annual rent of $4.2 million escalates 2% per year. The lease has been
recorded as an operating lease.
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Note 10: Pension and Other Postretirement Benefits
The components of net periodic benefit cost were as follows:
 
   Pension Benefits  

   
Three Months Ended

September 30,   
Nine Months Ended

September 30,  
(In millions)   2007   2006   2007   2006  
Service cost   $ 10.1  $ 7.9  $ 29.2  $ 23.8 
Interest cost    12.4   9.9   36.5   30.5 
Expected return on plan assets    (16.1)  (12.6)  (46.9)  (38.1)
Amortization of transition asset    (0.1)  (0.1)  (0.4)  (0.3)
Amortization of prior service cost    0.1   0.1   0.3   0.3 
Amortization of actuarial losses, net    2.4   2.6   7.1   7.4 
Net periodic benefit cost   $ 8.8  $ 7.8  $ 25.8  $ 23.6 
 
   Other Postretirement Benefits  

   
Three Months Ended

September 30,   
Nine Months Ended

September 30,  
(In millions)   2007   2006   2007   2006  
Service cost   $ 0.1  $ 0.2  $ 0.3  $ 0.4 
Interest cost    0.2   0.2   0.8   0.9 
Amortization of prior service benefit    (0.6)  (0.6)  (1.9)  (2.0)
Net periodic benefit income   $ (0.3) $ (0.2) $ (0.8) $ (0.7)

For the three and nine months ended September 30, 2007, we made contributions to our pension plans of $17.9 million and $25.9 million, respectively.
These contributions included a $15 million discretionary contribution to our U.S. qualified pension plan. Substantially all of the remaining contributions
related to our U.K. and Norway qualified pension plans. During the fourth quarter, we expect to contribute approximately $15 million to our pension plans.

Note 11: Stock-Based Compensation
We sponsor a stock-based compensation plan and have granted awards primarily in the form of stock options and nonvested stock awards (also known as
restricted stock in the plan document). We recognize compensation expense for awards under the plan and the corresponding income tax benefits related to
the expense. The recorded amounts for the three and nine months ended September 30, 2007 and 2006 are as follows:
 

   
Three Months Ended

September 30,   
Nine Months Ended

September 30,
(In millions)   2007   2006   2007   2006
Stock options   $ —    $ 0.3  $ —    $ 1.0
Restricted stock    6.3   4.7   17.8   13.3
Other    0.6   0.1   1.3   0.9
Total stock-based compensation expense   $ 6.9  $ 5.1  $ 19.1  $ 15.2
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In the nine months ended September 30, 2007, we granted the following restricted stock awards to employees:
 

(Number of shares in thousands)   Shares   

Weighted-
average grant
date fair value

Time-based   690  
Performance-based   228* 
Market-based   114* 

Granted during the nine months ended September 30, 2007   1,032  $ 33.31

* Assumes maximum payout

Compensation cost is recognized over the lesser of the stated vesting period (three or four years) or the period until the employee reaches age 62 (the
retirement eligible age under the plan). Total compensation cost is determined based on the fair value of the awards at grant date. The fair value of the time-
based awards was determined using the market value of our common stock on the grant date. The fair value of performance-based awards was measured based
on the current expected outcome of the performance conditions and may be adjusted until the performance period ends. The fair value of market-based
awards was calculated using the grant date fair market value, as estimated using a Monte Carlo simulation, and is not subject to change based on future
events.

For current year performance-based awards, actual payouts may vary from zero to 228,348 shares and will be dependent upon our performance relative to a
peer group of companies with respect to earnings growth and return on investment for the year ending December 31, 2007. For current year market-based
awards, actual payouts may vary from zero to 114,172 shares, contingent upon our performance relative to the same peer group of companies with respect to
total shareholder return for the year ending December 31, 2007.

Note 12: Business Combinations
In August 2003, we acquired 55% of CDS Engineering BV (“CDS”) and retained a commitment to purchase the remaining 45% in 2009 from the original
CDS owners, who are members of CDS management and therefore related parties.

In the first quarter of 2007, CDS issued 18,000 shares to the minority interest shareholder of a CDS subsidiary in exchange for all of the minority interest
outstanding of that subsidiary. The minority interest holder of the subsidiary was a member of management of CDS and was therefore a related party. The
agreement associated with this transaction requires that we repurchase the CDS shares issued, and therefore, we have recorded the transaction as the purchase
of minority interest by issuing redeemable shares in accordance with EITF D-98 “Classification and Measurement of Redeemable Securities.” The initial
carrying amount of the redeemable shares was $10.0 million and reflected the fair value of the shares issued in exchange for the subsidiary’s minority interest.
We have preliminarily recorded $5.0 million in intangibles and $4.0 million in goodwill until a purchase price allocation can be finalized. As of
September 30, 2007, we estimated that the redemption value of the shares, which is payable in installments in 2009 and 2011 and is variable based upon a
multiple of average CDS earnings in 2007 and 2008, was equivalent to the carrying value. It is possible that the redemption value will increase or decrease
based upon the actual average earnings for the identified periods. Changes in the estimated redemption value relative to its carrying value will be recorded to
retained earnings until the shares are redeemed in 2009 and 2011. Any adjustments to retained earnings will have an impact on income available to common
shareholders in our calculations of EPS. This transaction resulted in the new minority shareholding of 9% and diluted the original CDS owners’ and our
ownership interest to 40.95% and 50.05%, respectively.

In the second quarter of 2007, we amended the 2003 Sales and Purchase Agreement with the original CDS owners to allow for the purchase of their 40.95%
interest immediately for cash of $40.0 million plus a payment in 2009 consisting of a fixed amount of 11.2 million Euros and a variable component based on
CDS earnings. The fixed portion of the 2009 payment is reflected in other liabilities on the consolidated balance sheet at September 30, 2007. The variable
component of the 2009 payment is contingent upon future results and therefore will not be reflected as purchase price until the amount is determinable. This
payment will most likely increase goodwill. We have preliminarily recorded $21.9 million in intangible assets and $31.9 million in goodwill until a purchase
price allocation can be finalized.

For both transactions noted above, we have agreed to provide for consideration to be paid in 2011 contingent upon a growth in earnings in 2009 and 2010
over earnings in 2007 and 2008. The 2011 payment, if any, was negotiated primarily to encourage continued employment and therefore will be accounted for
as compensation expense over the service period.
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This transaction accelerated our planned buyout of the minority shareholders and allowed us to record 100% of CDS earnings beginning April 2, 2007. CDS
has been a consolidated subsidiary reported in the Energy Production Systems segment since our initial investment in 2003.

Goodwill—The carrying amount of goodwill by business segment changed in the nine months ended September 30, 2007 as follows:
 

(In millions)   
December 31,

2006   Acquisitions  Translation  
September 30,

2007

Energy Production Systems   $ 87.7  $ 35.9  $ 8.1  $ 131.7
Energy Processing Systems    10.7   3.4   —     14.1

Subtotal Energy Systems    98.4   39.3   8.1   145.8
FoodTech    15.4   —     0.3   15.7
Airport Systems    9.0   —     —     9.0

Total goodwill   $ 122.8  $ 39.3  $ 8.4  $ 170.5

In 2007 we acquired additional interests in CDS, an Energy Production Systems subsidiary. We have not finalized the valuation of the CDS intangible assets
and therefore the purchase price allocations are preliminary.

Intangible assets—The components of intangible assets were as follows:
 

   
September 30,

2007   
December 31,

2006

(In millions)   

Gross
carrying
amount   

Accumulated
amortization   

Gross
carrying
amount   

Accumulated
amortization

Customer related   $ 46.1  $ 10.2  $ 32.6  $ 9.2
Patents and acquired technology    67.0   27.7   50.5   23.9
Trademarks    22.0   7.4   20.3   6.2
Other    2.1   1.0   1.3   0.8

Total intangible assets   $137.2  $ 46.3  $104.7  $ 40.1

Significant increases in our intangible assets relate to acquisitions, particularly CDS, including customer related intangibles of $12.8 million, with a
weighted-average life of 20.6 years, and patents and acquired technology of $13.8 million, with a weighted-average life of 16.7 years. We have not finalized
the valuation of the CDS intangible assets and therefore the purchase price allocations are preliminary. All of our acquired identifiable intangible assets are
subject to amortization and, where applicable, foreign currency translation adjustments. Annual amortization expense is expected to be approximately $7
million between 2008 and 2012.
 

11



Note 13: Stockholders’ Equity
There were no dividends declared during the nine months ended September 30, 2007 or 2006.

We have been authorized by our Board of Directors to repurchase up to 30 million shares of our issued and outstanding common stock. Through
September 30, 2007, we made the following purchases under the buyback program:
 
   2007   2006
(In millions, except share data)   Shares   $   Shares   $
Total purchased to date – January 1,   8,540,072  $206.4  3,501,712  $ 63.9
Treasury stock repurchases – first quarter   5,050,060   168.3  1,459,600   35.2

Total purchased to date – March 31,   13,590,132   374.7  4,961,312   99.1
Treasury stock repurchases – second quarter   1,576,890   55.9  164,000   5.0

Total purchased to date – June 30,   15,167,022   430.6  5,125,312   104.1
Treasury stock repurchases – third quarter   599,681   26.6  1,611,000   47.7

Total purchased to date – September 30,   15,766,703   457.2  6,736,312   151.8
Treasury stock repurchases – fourth quarter   *   *  1,803,760   54.6

Total purchased to date – December 31,   *   *  8,540,072  $ 206.4

* - not yet applicable

We intend to hold repurchased shares in treasury for general corporate purposes, including issuances under our stock-based compensation plan. The treasury
shares are accounted for using the cost method.

During the nine months ended September 30, 2007, 2.5 million shares were issued in connection with our stock-based compensation plan, of which
2.1 million shares were reissued from treasury stock. During the year ended December 31, 2006, 3.2 million shares were issued, including 0.6 million from
treasury stock.

Comprehensive income consisted of the following:
 

   
Three Months Ended

September 30,   
Nine Months Ended

September 30,
(In millions)   2007   2006   2007   2006
Net income   $ 78.7  $ 61.0  $ 212.9  $ 173.5
Foreign currency translation adjustments    15.0   8.2   35.6   23.3
Net deferral of hedging gains (losses), net of tax    1.4   (6.3)  14.5   1.3
Amortization of pension and other postretirement benefit losses, net of tax    1.1   —     3.3   —  
Comprehensive income   $ 96.2  $ 62.9  $ 266.3  $ 198.1

Accumulated other comprehensive loss consisted of the following:
 

(In millions)   
September 30,

2007   
December 31,

2006  
Cumulative foreign currency translation adjustments   $ (14.3) $ (49.9)
Cumulative deferral of hedging gains, net of tax    26.5   12.0 
Cumulative deferral of pension and other postretirement benefit losses, net of tax    (71.0)  (74.3)
Accumulated other comprehensive loss   $ (58.8) $ (112.2)
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Note 14: Commitments and Contingent Liabilities
In the second quarter of 2007, we acquired additional shares of a majority-owned subsidiary, CDS. See Note 12 for further discussion. We have an
unrecognized commitment to provide additional consideration in 2009 that will be determined based upon a multiple of average CDS 2007 and 2008
earnings. Additionally, we have an unrecognized commitment to provide consideration in 2011 contingent upon a growth in average CDS earnings for 2009
and 2010 in excess of average CDS earnings for 2007 and 2008, if any.

We are named defendants in a number of multi-defendant, multi-plaintiff tort lawsuits. Under the Separation and Distribution Agreement with FMC
Corporation, which contains key provisions relating to our 2001 spin-off from FMC Corporation, FMC Corporation is required to indemnify us for certain
claims made prior to the spin-off, as well as for other claims related to discontinued operations. We expect that FMC Corporation will bear responsibility for
the majority of these claims. Claims of this nature have also been asserted subsequent to the spin-off. While the ultimate responsibility for all of these claims
cannot yet be determined due to lack of identification of the products or premises involved, we also expect that FMC Corporation will bear responsibility for
a majority of these claims initiated subsequent to the spin-off.

We are subject to a warranty period related to a completed contract provided by the Floating Systems business. Sonatrach – TRC, the Algerian Oil and Gas
Company, may draw upon a bank guarantee established in conjunction with the contract, which could result in warranty expense of up to $12.6 million, or
$0.06 per share. Any potential warranty expense would be reflected in income (loss) from discontinued operations. Management does not expect to incur
warranty expense related to this contract that would have a material adverse effect on our consolidated financial position or results of operations.

In the ordinary course of business with customers, vendors and others, we issue standby letters of credit, performance bonds, surety bonds and other
guarantees. The majority of these financial instruments represent guarantees of our future performance. Management does not expect these financial
instruments to result in losses, if any, that would have a material adverse effect on our consolidated financial position or results of operations.

Note 15: FoodTech/Airport Spin-off
On October 29, 2007, we announced our intention to separate into two independent publicly-traded companies through the spin-off and distribution of 100%
of our FoodTech and Airport Systems businesses to our shareholders. The transaction, expected to be tax-free to shareholders, will enable the two public
companies to better focus on their distinct customer bases, business strategies and operational needs.

The stock distribution ratio for the FoodTech/Airport spin-off has not been determined. Consummation of the proposed separation is subject to certain
conditions, including final receipt of a ruling from the Internal Revenue Service (IRS) with respect to the tax-free status of the spin-off, the absence of any
material changes or developments, and the acceptance of registration statements with the Securities and Exchange Commission. The separation, expected to
occur in mid-2008, will not require a vote by FMC Technologies shareholders.
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Note 16: Business Segment Information
Segment revenue and segment operating profit
 

   
Three Months Ended

September 30,   
Nine Months Ended

September 30,  
(In millions)   2007   2006   2007   2006  
Revenue      
Energy Production Systems   $ 683.8  $564.0  $2,015.3  $1,615.0 
Energy Processing Systems    199.6   174.7   556.8   485.8 
Intercompany eliminations    (0.6)  (0.5)  (1.4)  (1.1)

Subtotal Energy Systems    882.8   738.2   2,570.7   2,099.7 
FoodTech    146.1   104.9   421.0   357.3 
Airport Systems    108.9   89.3   266.8   236.7 
Intercompany eliminations    (1.8)  (1.2)  (6.6)  (4.8)
Total revenue   $1,136.0  $931.2  $3,251.9  $2,688.9 
Income before income taxes      
Segment operating profit:      
Energy Production Systems   $ 70.4  $ 49.3  $ 202.4  $ 139.8 
Energy Processing Systems    38.0   27.0   103.2   77.2 

Subtotal Energy Systems    108.4   76.3   305.6   217.0 
FoodTech    14.1   9.8   36.3   32.1 
Airport Systems    11.7   8.5   20.5   15.8 
Total segment operating profit    134.2   94.6   362.4   264.9 
Corporate items:      
Corporate expense(1)    (10.0)  (8.5)  (26.9)  (23.8)
Other expense, net(2)    (0.8)  (5.0)  (8.2)  (18.6)
Net interest expense    (3.3)  (1.4)  (8.9)  (5.2)
Total corporate items    (14.1)  (14.9)  (44.0)  (47.6)
Income before income taxes   $ 120.1  $ 79.7  $ 318.4  $ 217.3 

(1) Corporate expense primarily includes corporate staff expenses.
(2) Other expense, net, generally includes stock-based compensation, other employee benefits, LIFO adjustments, certain foreign exchange gains and

losses, and the impact of unusual or strategic transactions not representative of segment operations.
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Segment operating capital employed and segment assets
 

(In millions)   
September 30,

2007   
December 31,

2006  
Segment operating capital employed (1):    

Energy Production Systems   $ 738.5  $ 760.8 
Energy Processing Systems    245.9   203.8 

Subtotal Energy Systems    984.4   964.6 
FoodTech    150.7   144.6 
Airport Systems    114.5   92.2 

Total segment operating capital employed    1,249.6   1,201.4 
Segment liabilities included in total segment operating capital employed (2)    1,456.6   1,121.9 
Corporate (3)    481.8   138.2 
Assets of discontinued operations    4.2   26.3 

Total assets   $ 3,192.2  $ 2,487.8 
Segment assets:    

Energy Production Systems   $ 1,775.0  $ 1,504.7 
Energy Processing Systems    393.7   333.2 
Intercompany eliminations    (2.5)  (1.7)

Subtotal Energy Systems    2,166.2   1,836.2 
FoodTech    345.9   330.9 
Airport Systems    194.1   156.2 

Total segment assets    2,706.2   2,323.3 
Corporate (3)    481.8   138.2 
Assets of discontinued operations    4.2   26.3 

Total assets   $ 3,192.2  $ 2,487.8 

(1) FMC Technologies’ management views segment operating capital employed, which consists of assets, net of its liabilities, as the primary measure of
segment capital. Segment operating capital employed excludes debt, pension liabilities, income taxes and LIFO inventory reserves.

(2) Segment liabilities included in total segment operating capital employed consist of trade and other accounts payable, advance payments and progress
billings, accrued payroll and other liabilities.

(3) Corporate includes cash, LIFO inventory reserves, deferred income tax assets, property, plant and equipment not associated with a specific segment,
pension assets and the fair value of derivatives.

 
15



ITEM 2. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF OPERATIONS
CAUTIONARY NOTE REGARDING FORWARD-LOOKING STATEMENTS
Statement under the safe harbor provisions of the Private Securities Litigation Reform Act of 1995: FMC Technologies, Inc. and its representatives may
from time to time make written or oral statements that are “forward-looking” and provide information that is not historical in nature, including statements that
are or will be contained in this report, the notes to our consolidated financial statements, our other filings with the Securities and Exchange Commission, our
press releases and conference call presentations and our other communications to our stockholders. These statements involve known and unknown risks,
uncertainties and other factors that may be outside of our control and may cause actual results to differ materially from any results, levels of activity,
performance or achievements expressed or implied by any forward-looking statement. These factors include, among other things, those described under Risk
Factors in Item 1A of our 2006 Annual Report on Form 10-K, filed with the Securities and Exchange Commission on March 1, 2007.

In some cases, forward-looking statements can be identified by such words or phrases as “will likely result,” “is confident that,” “expects,” “should,” “could,”
“may,” “will continue to,” “believes,” “anticipates,” “predicts,” “forecasts,” “estimates,” “projects,” “potential,” “intends” or similar expressions identifying
“forward-looking statements” within the meaning of the Private Securities Litigation Reform Act of 1995, including the negative of those words and phrases.
Such forward-looking statements are based on our current views and assumptions regarding future events, future business conditions and our outlook based
on currently available information. We wish to caution you not to place undue reliance on any such forward-looking statements, which speak only as of the
date made and involve judgments.

Discontinued operations include our FMC Technologies Floating Systems, Inc. (“Floating Systems”) business, which was sold in the fourth quarter of 2006,
from the Energy Production Systems segment and two units from our FoodTech segment, one of which was sold in the third quarter of 2007. The results of
these businesses have been reported as discontinued operations for all periods presented.

CONSOLIDATED RESULTS OF OPERATIONS
THREE MONTHS ENDED SEPTEMBER 30, 2007 AND 2006

 

   
Three Months Ended

September 30,   Change  
(In millions, except %)   2007   2006   $   %  
Revenue   $1,136.0  $931.2  $204.8  22.0%
Costs and expenses:      

Cost of sales    899.0   737.5   161.5  21.9 
Selling, general and administrative expense    112.2   101.4   10.8  10.7 
Research and development expense    14.4   12.3   2.1  17.1 

Total costs and expenses    1,025.6   851.2   174.4  20.5 
Other income, net    13.1   1.4   11.7  * 
Minority interests    (0.1)  (0.3)  0.2  * 
Net interest expense    (3.3)  (1.4)  (1.9) 135.7 
Income before income taxes    120.1   79.7   40.4  50.7 
Provision for income taxes    40.6   22.2   18.4  82.9 
Income from continuing operations    79.5   57.5   22.0  38.3 
Income (loss) from discontinued operations, net of tax    (0.8)  3.5   (4.3) * 
Net income   $ 78.7  $ 61.0  $ 17.7  29.0%

* Not meaningful

Our total revenue for the third quarter of 2007 reflects growth in all business segments compared to the same period in 2006. Our Energy Production Systems
businesses provided 60% of the $204.8 million increase. We entered the third quarter 2007 with a large backlog resulting from high demand for equipment
and systems, especially subsea systems, used in the major oil and gas producing regions throughout the world. Our FoodTech businesses, which provided
20% of the increase in revenue, have benefited from increased demand for food processing equipment, primarily from demand for convenience and frozen
foods.

Gross profit (revenue less cost of sales) increased $43.3 million, reflecting approximately 20.9% of sales in both periods. Higher profits were attributable to
increased sales volume.
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Selling, general and administrative expense for the third quarter of 2007 increased compared to the same period in 2006, but declined as a percentage of sales
from 10.9% in 2006 to 9.9% in 2007. Increased headcount required to support growth in the Energy Production Systems segment required $4.4 million in
incremental expense. While we have expanded our operations to meet the growing demand, we have been able to reduce expenses as a percentage of sales by
leveraging our existing capabilities. Higher company stock prices during the third quarter of 2007 resulted in $3.2 million in higher mark-to-market expense
for company stock held in an employee benefit trust for our non-qualified deferred compensation plan.

The increase in other income, net, for the third quarter of 2007 compared to the same period in 2006 reflects higher gains on foreign currency derivative
instruments, for which hedge accounting is not applied.

Net interest expense for the third quarter of 2007 was higher compared to the same period in 2006, primarily as a result of higher average debt levels.

Our income tax provisions for the third quarter of 2007 and 2006 reflect effective tax rates of 33.8% and 27.9%, respectively. The increase in the effective
rate in 2007 is primarily related to changes in the distribution of global earnings across the jurisdictions in which we operate. We anticipate our full year
effective tax rate will be approximately 33%.

Our discontinued operations generated a loss of $0.8 million during the three months ended September 30, 2007 compared to income of $3.5 million in the
same period in 2006. Included in 2007 operating losses were provisions for bad debts and inventory valuations totaling $3.2 million for a FoodTech business
that is held for sale. Operating losses were partially offset by a $4.2 million gain from the sale of a separate FoodTech business that occurred in July 2007.

Outlook
We estimate that our full-year 2007 diluted earnings per share from continuing operations will be within the range of $2.16—$2.21.
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OPERATING RESULTS OF BUSINESS SEGMENTS
THREE MONTHS ENDED SEPTEMBER 30, 2007 AND 2006

 

   
Three Months Ended

September 30,   
Favorable/

(Unfavorable)  
(In millions, except %)   2007   2006   $   %  
Revenue      
Energy Production Systems   $ 683.8  $564.0  $119.8  21.2%
Energy Processing Systems    199.6   174.7   24.9  14.3 
Intercompany eliminations    (0.6)  (0.5)  (0.1) * 

Subtotal Energy Systems    882.8   738.2   144.6  19.6 
FoodTech    146.1   104.9   41.2  39.3 
Airport Systems    108.9   89.3   19.6  21.9 
Intercompany eliminations    (1.8)  (1.2)  (0.6) * 
Total revenue   $1,136.0  $931.2  $204.8  22.0%
Segment Operating Profit      
Energy Production Systems   $ 70.4  $ 49.3  $ 21.1  42.8%
Energy Processing Systems    38.0   27.0   11.0  40.7 

Subtotal Energy Systems    108.4   76.3   32.1  42.1 
FoodTech    14.1   9.8   4.3  43.9 
Airport Systems    11.7   8.5   3.2  37.6 
Total segment operating profit    134.2   94.6   39.6  41.9 
Corporate items:      
Corporate expense    (10.0)  (8.5)  (1.5) (17.6)
Other expense, net    (0.8)  (5.0)  4.2  84.0 
Net interest expense    (3.3)  (1.4)  (1.9) (135.7)
Total corporate items    (14.1)  (14.9)  0.8  5.4 
Income before income taxes    120.1   79.7   40.4  50.7 
Provision for income taxes    40.6   22.2   (18.4) (82.9)
Income from continuing operations    79.5   57.5   22.0  38.3 
Income (loss) from discontinued operations, net of tax    (0.8)  3.5   (4.3) * 
Net income   $ 78.7  $ 61.0  $ 17.7  29.0%

* Not meaningful

Segment operating profit is defined as total segment revenue less segment operating expenses. The following items have been excluded in computing
segment operating profit: corporate staff expense, interest income and expense associated with corporate investments and debt facilities, income taxes and
other expense, net. Other expense, net, generally includes stock-based compensation, other employee benefits, LIFO adjustments, certain foreign exchange
gains and losses, and the impact of unusual or strategic transactions not representative of segment operations.

We report our results of operations in U.S. dollars; however, our earnings are generated in a number of currencies worldwide. We generate a significant
amount of revenues, and incur a significant amount of costs, in the Euro, Norwegian Kroner, Brazilian Real, and Swedish Kroner, for example. The earnings of
subsidiaries functioning in their local currencies are translated into U.S. dollars based upon the average exchange rate for the period, in order to provide
worldwide consolidated results. While the U.S. dollar results reported reflect the actual economics of the period reported upon, the variance from prior periods
include the impact of translating earnings at different rates.
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A summary of the translation impact on our reported results follows:
 

(In millions)   

Three months ended
September 30,

2007   

Nine months ended
September 30,

2007

Revenue growth:     
Reported   $ 204.8  $ 563.0
Due to translation   $ 60.7  $ 147.1

Segment operating profit growth:     
Reported   $ 39.6  $ 97.5
Due to translation   $ 6.4  $ 12.4

Energy Production Systems
Energy Production Systems’ revenue was $119.8 million higher in the third quarter of 2007 compared to the same period in 2006. Continued high global
demand for energy has resulted in higher natural gas and oil prices, prompting further development activity from customers in the exploration and production
of these commodities. Production activities have increasingly been focused in remote deepwater locations with complex recovery challenges. This trend in
production, coupled with higher subsea backlog at year-end 2006 compared to year-end 2005, drove increased subsea revenue of $76.7 million in the third
quarter of 2007 compared to the same period in 2006.

Energy Production Systems operating profit increased by $21.1 million in the third quarter of 2007 compared to the same period in 2006. The increase in
sales volume drove $21.6 million in profit increase. In addition, we achieved gross profit improvements of $4.7 million compared to 2006, primarily
reflective of continued progress on more complex, and higher margin, subsea projects. These benefits were offset by higher selling, general and
administrative costs, resulting primarily from higher headcounts in the segment during the quarter from the increase in business. Technical challenges
involved in long-term, highly-engineered construction projects which are not present in shorter-term, more standardized wellhead deliverables could impact
the current trend of increasing margins. However, we have been able to execute highly technical subsea projects while growing margin and expect this trend
to continue.

Energy Processing Systems
Energy Processing Systems’ revenue was $24.9 million higher for the third quarter of 2007 compared to the same period in 2006. Continued strength in oil
and gas prices as well as stable land-based drilling activity have driven a high demand for our fluid control pumping service equipment (WECO®/Chiksan®

equipment), which is sold primarily to service companies. Demand for our oil and gas measurement systems, which are used primarily in custody transfer
applications, was strong due to high oil and gas prices driving ongoing investments in oil and gas marketing infrastructure.

Energy Processing Systems’ operating profit in the third quarter of 2007 increased by $11.0 million compared to the same period in 2006. Approximately
$9.6 million of the increase is directly attributable to higher sales volumes, primarily fluid control products. In addition, $3.0 million of the increase reflects
margin improvement in our measurement and fluid control businesses as a result of leveraging higher volumes. This is partially offset by higher selling,
general and administrative costs resulting from increased commission expense and higher staffing levels in support of increased sales demand.

FoodTech
FoodTech’s revenue increased by $41.2 million in the third quarter of 2007 compared with the same period in 2006. Demand from the North American
poultry market continues to trail previous years. However, we have more than compensated for the decline with increased revenue from bakery and other
convenience food markets worldwide, contributing $17.8 million in increased revenue. Increased demand for sterilization equipment, particularly in the U.S.,
contributed approximately $12.4 million in increased revenues.

FoodTech’s operating profit increased by $4.3 million in the third quarter of 2007 compared to the same period in 2006. Higher volume contributed $13.3
million in profits which were partially offset by declines in margins resulting from a change in sales mix. In 2006, our sales mix was more heavily weighted
toward the poultry industry, to which we generally sell our higher-technology-based core product line. In 2007, we compensated for decreased volume in the
North American poultry industry with a higher volume of lower-margin equipment to non-poultry customers.
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Airport Systems
Airport Systems’ revenue was $19.6 million higher in the third quarter of 2007 compared with the same period in 2006. Air traffic has trended upward as
compared to 2006, creating higher demand for airline ground support equipment. This demand drove higher ground support equipment sales by $14.2
million compared to 2006, particularly in the U.S.

Airport Systems’ operating profit in the third quarter of 2007 improved by $3.2 million compared with the same period in 2006, primarily reflecting higher
volume.

Corporate Items
Our corporate items reduced earnings by $14.1 million in 2007 compared to $14.9 million in 2006. Our comparative results reflect $12.1 million in increased
net gains due to mark-to-market of financial instruments. Partially offsetting these earnings were increased mark-to-market expense for company stock held in
an employee benefit trust ($3.2 million), increased stock-based compensation ($1.8 million), increased LIFO inventory expense ($1.5 million), higher
corporate staff expenses ($1.5 million), and higher interest expense ($1.9 million).

Inbound Orders and Order Backlog
Inbound orders represent the estimated sales value of confirmed customer orders received during the reporting period.
 
   Inbound Orders  

   
Three Months Ended

September 30,   
Nine Months Ended

September 30,  
(In millions)   2007   2006   2007   2006  
Energy Production Systems   $ 943.0  $410.0  $2,907.5  $1,715.0 
Energy Processing Systems    219.3   210.0   608.0   543.8 
Intercompany eliminations    (0.3)  (0.4)  (2.1)  (0.8)

Subtotal Energy Systems    1,162.0   619.6   3,513.4   2,258.0 
FoodTech    153.9   113.3   441.6   376.1 
Airport Systems    134.9   99.4   359.7   327.1 
Intercompany eliminations    (2.9)  (2.3)  (7.2)  (5.1)
Total inbound orders   $1,447.9  $830.0  $4,307.5  $2,956.1 

Order backlog is calculated as the estimated sales value of unfilled, confirmed customer orders at the reporting date.
 
   Order Backlog  

(In millions)   
September 30,

2007   
December 31,

2006   
September 30,

2006  
Energy Production Systems   $ 2,920.0  $ 2,027.7  $ 1,549.3 
Energy Processing Systems    357.2   306.0   272.8 
Intercompany eliminations    (1.0)  (0.2)  (0.1)

Subtotal Energy Systems    3,276.2   2,333.5   1,822.0 
FoodTech    181.2   160.5   140.8 
Airport Systems    245.7   152.7   184.2 
Intercompany eliminations    (2.1)  (1.5)  (1.6)
Total order backlog   $ 3,701.0  $ 2,645.2  $ 2,145.4 
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Energy Productions Systems’ order backlog at September 30, 2007 increased by $892.3 million since year-end 2006 reflecting higher significant subsea
project orders, including the Norsk Hydro Ormen Lange Phase II, Vega and Troll 02 projects, Woodside Pluto and Shell Perdido. Backlog has increased $1.4
billion since September 30, 2006, which includes the same projects mentioned above plus Petrobras Mexilhão in Brazil. We expect to convert approximately
30% of the September 30, 2007 backlog into revenue during 2007, resulting in 2007 revenues approaching $3.0 billion compared to $2.2 billion in 2006.
Devaluation of the US dollar continues to put pressure on our margins as unhedged costs increase.

Energy Processing Systems’ order backlog at September 30, 2007 increased by $51.2 million since year-end 2006, and by $84.4 million since September 30,
2006, primarily reflecting higher demand for measurement solutions. Increased orders in 2007 for fluid control products resulted in higher backlog at
September 30, 2007 than in previous periods. We expect to convert approximately 55% of the September 30, 2007 backlog into revenue during 2007.

FoodTech’s order backlog at September 30, 2007 increased by $20.7 million since year-end 2006, and by $40.4 million since September 30, 2006, reflecting
higher demand from Asia, particularly China. We expect to convert approximately 75% of the September 30, 2007 backlog into revenue during 2007.

Airport Systems’ order backlog at September 30, 2007 increased by $93.0 million since year-end 2006, and by $61.5 million since September 30, 2006. The
increase reflects higher demand for ground support equipment, passenger boarding bridges and related equipment, particularly in the U.S. We expect to
convert approximately 50% of the September 30, 2007 backlog into revenue during 2007.

CONSOLIDATED RESULTS OF OPERATIONS
NINE MONTHS ENDED SEPTEMBER 30, 2007 AND 2006

 

   
Nine Months Ended

September 30,   Change  
(In millions, except %)   2007   2006   $   %  
Revenue   $3,251.9  $2,688.9  $563.0  20.9%
Costs and expenses:      

Cost of sales    2,570.0   2,135.9   434.1  20.3 
Selling, general and administrative expense    326.4   295.3   31.1  10.5 
Research and development expense    43.6   35.4   8.2  23.2 

Total costs and expenses    2,940.0   2,466.6   473.4  19.2 
Other income, net    15.9   1.6   14.3  * 
Minority interests    (0.5)  (1.4)  0.9  * 
Net interest expense    (8.9)  (5.2)  (3.7) 71.2 
Income before income taxes    318.4   217.3   101.1  46.5 
Provision for income taxes    103.7   71.2   32.5  45.6 
Income from continuing operations    214.7   146.1   68.6  47.0 
Income (loss) from discontinued operations, net of tax    (1.8)  27.4   (29.2) * 
Net income   $ 212.9  $ 173.5  $ 39.4  22.7%

* Not meaningful

Our total revenue for the nine months ended September 30, 2007 reflects growth in all business segments compared to the same period in 2006. Our Energy
Production Systems businesses provided $400.3 million of the $563.0 million increase. We entered the year with a large backlog from high demand for
equipment and systems, especially subsea systems, used in the major oil and gas producing regions throughout the world. Oil and gas prices remained high
relative to historical levels, and land-based drilling activity was stable, which created incentives for investment in the energy industry driving higher demand
in our Energy Processing Systems businesses, providing $71.0 million in incremental revenue compared to 2006.

Gross profit (revenue less cost of sales) increased $128.9 million, and as a percentage of sales from 20.6% in 2006 to 21.0% in 2007. Higher profits were
primarily attributable to sales volume ($111.1 million) and higher margins in our Energy Systems businesses, with more complex, and higher margin, subsea
projects.
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Selling, general and administrative expense for the nine months ended September 30, 2007 increased compared to the same period in 2006, but declined as a
percentage of sales from 11.0% in 2006 to 10.0% in 2007. Increased headcount required to support growth in the Energy Production Systems segment
consumed $14.7 million in incremental expense. While we have expanded our operations to meet the growing demand, we have been able to reduce expenses
as a percentage of sales by leveraging our existing capabilities. We incurred higher stock-based compensation ($3.9 million) and higher corporate staff
expense ($3.1 million). Additionally, higher company stock prices during the third quarter of 2007 resulted in $2.4 million in higher mark-to-market expense
for company stock held in an employee benefit trust for our non-qualified deferred compensation plan.

We have invested $8.2 million more in research and development in 2007 as compared to 2006, primarily on subsea processing technologies.

The increase in other income, net, reflects gains from foreign currency derivative instruments, for which hedge accounting is not applied.

Net interest expense for the nine months ended September 30, 2007 was higher compared to 2006, primarily as a result of higher average debt levels.

Our discontinued operations generated income of $27.4 million during the nine months ended September 30, 2006 compared to a loss of $1.8 million in
2007. The operating profit in 2006 is attributable to the results of our Floating Systems business, which was sold in December 2006. Floating Systems’ 2006
results included $17.1 million in profits on settlement of issues related to the Sonatrach contract.
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OPERATING RESULTS OF BUSINESS SEGMENTS
NINE MONTHS ENDED SEPTEMBER 30, 2007 AND 2006

 

   
Nine Months Ended

September 30,   
Favorable/

(Unfavorable)  
(In millions, except %)   2007   2006   $   %  
Revenue      
Energy Production Systems   $2,015.3  $1,615.0  $400.3  24.8%
Energy Processing Systems    556.8   485.8   71.0  14.6 
Intercompany eliminations    (1.4)  (1.1)  (0.3) * 

Subtotal Energy Systems    2,570.7   2,099.7   471.0  22.4 
FoodTech    421.0   357.3   63.7  17.8 
Airport Systems    266.8   236.7   30.1  12.7 
Intercompany eliminations    (6.6)  (4.8)  (1.8) * 
Total revenue   $3,251.9  $2,688.9  $563.0  20.9%
Segment Operating Profit      
Energy Production Systems   $ 202.4  $ 139.8  $ 62.6  44.8%
Energy Processing Systems    103.2   77.2   26.0  33.7 

Subtotal Energy Systems    305.6   217.0   88.6  40.8 
FoodTech    36.3   32.1   4.2  13.1 
Airport Systems    20.5   15.8   4.7  29.7 
Total segment operating profit    362.4   264.9   97.5  36.8 
Corporate Items      
Corporate expense    (26.9)  (23.8)  (3.1) (13.0)
Other expense, net    (8.2)  (18.6)  10.4  55.9 
Net interest expense    (8.9)  (5.2)  (3.7) (71.2)
Total corporate items    (44.0)  (47.6)  3.6  7.6 
Income before income taxes    318.4   217.3   101.1  46.5 
Provision for income taxes    103.7   71.2   (32.5) (45.6)
Income from continuing operations    214.7   146.1   68.6  47.0 
Income from discontinued operations, net of tax    (1.8)  27.4   (29.2) * 
Net income   $ 212.9  $ 173.5  $ 39.4  22.7%

* Not meaningful

Energy Production Systems
Energy Production Systems’ revenue was $400.3 million higher for the nine months ended September 30, 2007 compared to the same period in 2006.
Segment revenue is affected by trends in land and offshore oil and gas exploration and production, including shallow and deepwater development. During
the nine months ended September 30, 2007, higher natural gas and crude oil prices have created an incentive for increased exploration and production of
these commodities thereby driving higher demand for our products and services. Subsea systems revenue of $1.6 billion increased by $310.0 million in 2007
compared to the same period in 2006. Subsea volumes increased primarily as a result of progress on new and ongoing projects worldwide; notably projects
located offshore West Africa, the North Sea, in the Gulf of Mexico and offshore Brazil.

Energy Production Systems operating profit increased by $62.6 million in the nine months ended September 30, 2007 compared to the same period in 2006.
The increase in sales volume drove $66.2 million of the profit increase. We achieved approximately $16.7 million in other gross profit improvements
primarily reflective of more complex, and higher margin, subsea projects. Offsetting these profit increases were $14.7 million in increased selling, general and
administrative costs, mostly higher staff levels, and $5.6 million in higher costs in research and development of our subsea technologies.
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Energy Processing Systems
Energy Processing Systems’ revenue increased $71.0 million for the nine months ended September 30, 2007 compared to the same period in 2006. Energy
demand has continued to rise in 2007 driving higher oil and gas prices and has sustained land-based drilling activity. Higher oil and gas prices and more
stability around land-based drilling activities have resulted in higher demand for our fluid control products and our measurement custody transfer products
and systems.

Energy Processing Systems’ operating profit in the nine months ended September 30, 2007 increased $26.0 million compared to the same period in 2006.
Higher volume drove an increase in profits of $25.7 million. Cost reduction efforts and our ability to leverage higher sales volumes led to improved product
costs in most of our business units, contributing $5.6 million in increased profits. These savings were offset by higher selling, general and administrative
costs including higher staff levels and increased commission expense.

FoodTech
FoodTech’s revenue increased by $63.7 million in the nine months ended September 30, 2007 compared with the same period in 2006. The demand from the
poultry industry is lower than in 2006 primarily as a result of a slowdown in the North American poultry market; however, we have been able to replace lost
revenue in this industry with increases in other food processing markets worldwide. These sales, primarily freezing equipment, accounted for $37.4 million in
incremental revenue. Increased demand for food processing equipment compared to a much lower market demand worldwide in 2006 drove $26.3 million in
incremental revenue.

FoodTech’s operating profit in the nine months ended September 30, 2007 increased by $4.2 million as compared to the same period in 2006. Higher sales
volume contributed $18.7 million in higher profits which were partially offset by $9.9 million from margin declines resulting from a change in sales mix. In
2006, our sales mix was more heavily weighted toward the poultry industry, to which we generally sell our higher-technology-based core product line. In
2007, we compensated for decreased volume in the North American poultry industry with a higher volume of lower-margin equipment to non-poultry
customers. In addition, selling, general and administrative costs increased $3.5 million in 2007 compared to 2006, most of which represents foreign currency
translation.

Airport Systems
Airport Systems’ revenue was $30.1 million higher for the nine months ended September 30, 2007 compared with the same period in 2006. Air traffic has
trended upward as compared to 2006, creating higher demand for airline ground support equipment ($20.5 million) as well as airport maintenance and
facility operation services ($6.6 million) which includes new service contracts as well as increased scope on existing contracts.

Airport Systems’ operating profit in the nine months ended September 30, 2007 improved $4.7 million compared with the same period in 2006, primarily
reflecting higher volume.

Corporate Items
Our corporate items reduced earnings by $44.0 million in 2007 compared to $47.6 million in 2006. Our comparative results reflect $12.0 million in increased
net gains due to mark-to-market of financial instruments. Partially offsetting these earnings were increased corporate staff costs ($3.1 million), and higher
interest expense ($3.7 million).
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LIQUIDITY AND CAPITAL RESOURCES
We generate our capital resources primarily through operations, and when needed, through various credit facilities.
Our net debt at September 30, 2007 and December 31, 2006, was $158.6 million and $138.9 million, respectively. Net debt is a non-GAAP measure reflecting
debt, net of cash and cash equivalents. Management uses this non-GAAP measure to evaluate our capital structure and financial leverage. We believe that net
debt is a meaningful measure of our financial leverage and will assist investors in understanding our results and recognizing underlying trends. This measure
supplements disclosures required by GAAP. The following table provides details of the balance sheet classifications included in net debt.
 

(In millions)   
September 30,

2007   
December 31,

2006  
Cash and cash equivalents   $ 239.9  $ 79.5 
Short-term debt and current portion of long-term debt    (105.5)  (5.8)
Long-term debt, less current portion    (293.0)  (212.6)

Net debt   $ (158.6) $ (138.9)

The increase in net debt was primarily due to repurchases of our common stock, which totaled $250.8 million for the nine months ended September 30, 2007,
and capital expenditures for the period, partially offset by cash generated from operating activities.

Cash Flows
During the nine months ended September 30, 2007, we generated $276.3 million in cash flows from operating activities of continuing operations, which
represented a $214.9 million increase compared to the prior year. The increase is partially attributable to higher earnings. Income from continuing operations,
net of adjustments for non-cash items, was $310.8 million for 2007, which was $58.1 million greater than the comparable figure for the prior year. Working
capital changes generated the majority of the remaining increase. Cash outflows for working capital in 2006 were $185.6 million compared to a net cash
inflow of $0.8 million in 2007. Significant advance payments for long-term projects in 2007 offset the growth in inventory, receivables and other current
assets. Our working capital balances can vary significantly quarter to quarter depending on the payment terms and timing of delivery on key contracts.

Our cash requirements for investing activities of continuing operations in the nine months ended September 30, 2007 were flat compared to the same period
in 2006. Capital expenditures increased by $24.2 million in 2007 primarily as a result of capacity expansion projects in our Energy Systems businesses.
Additionally, we spent $44.9 million on acquisitions during 2007, including the $40.0 million purchase of minority interest in CDS Engineering BV
(“CDS”), compared to $9.5 million on acquisitions during the nine months ended September 30, 2006. The higher investments were offset by the increase in
proceeds from asset disposals. In 2007, we received $65.1 million in proceeds from the sale of assets, including $58.1 million from the sale and leaseback of
land and property in Houston, Texas.

Cash required by financing activities was $31.5 million for the nine months ended September 30, 2007 which decreased from $88.8 million for the same
period in 2006. We repurchased 7.2 million of our outstanding common stock for $250.8 million under our 30 million share repurchase authorization, an
increase of $162.9 million in repurchases from the same period in 2006. To fund these repurchases in 2007, we drew a net $179.9 million under our revolving
credit facilities and commercial paper program, compared to $33.7 million repaid during this period in 2006.
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Debt and Liquidity
The following is a summary of our committed credit facilities at September 30, 2007:
 

(In millions)
Description   

Commitment
amount   

Debt
outstanding  

Commercial
paper

outstanding  

Letters
of

credit   
Unused
capacity   Maturity

         (a)   (b)       
Five-year revolving credit facility   $ 250.0  $ —    $ 133.7  $16.1  $100.2  November 2010
Five-year revolving credit facility    370.0   150.0   —     —     220.0  November 2010 (c)

  $ 620.0  $ 150.0  $ 133.7  $16.1  $320.2  

(a) Our available capacity under our $250 million five-year revolving credit facility is reduced by any outstanding commercial paper.
(b) The $250 million five-year revolving credit facility allows us to obtain a total of $150.0 million in standby letters of credit. Our available capacity is

reduced by any outstanding letters of credit associated with this facility.
(c) We have the ability, with notice to the lenders, to convert the outstanding balance of the line of credit to a term loan. Upon conversion, unused

capacity, if any at the time of conversion, would be forfeited. We do not currently intend to convert this facility into a term loan.

In addition to our committed credit facilities, we may access funds through uncommitted facilities and our commercial paper program. During 2007, we
established a $100 million uncommitted line of credit under which we had borrowed the maximum as of September 30, 2007. The line of credit agreement, as
amended, will mature on December 31, 2007. Under the commercial paper program, and subject to available capacity under our $250 million committed
revolving credit facility, we have the ability to access up to $250 million of short-term financing through our commercial paper dealers.

Outlook
We plan to meet our cash requirements in the remainder of 2007 with cash generated from operations. We intend to continue to expand our Energy Systems
operating facilities and our light well intervention capabilities, and we are projecting to spend $40 million in the fourth quarter of 2007 to advance these
activities. Further, we expect to continue our stock repurchases authorized by our Board, with the timing and amounts of these repurchases dependent upon
market conditions.

We have committed credit facilities totaling $620 million which we expect to utilize if working capital temporarily increases in response to market demand,
and when opportunities for business acquisitions or mergers meet our standards. We continue to evaluate acquisitions, divestitures and joint ventures in the
ordinary course of business.

CONTRACTUAL OBLIGATIONS
We provided a table of contractual obligations in our Form 10-K for the year ended December 31, 2006 which has not changed significantly outside of the
ordinary course of business during 2007 with the exception of the following updates:
In March 2007, we sold and leased back property in Houston, Texas consisting of land, corporate offices and production facilities. The lease expires in 2022
and provides for two 5-year optional extensions as well as the option to terminate the lease in 2017, subject to a $3.3 million fee. Annual rent of $4.2 million
escalates 2% per year. The lease has been accounted for as an operating lease.

As part of the CDS acquisition in 2003, we maintained a commitment to purchase the minority shareholder’s interest in 2009. In the second quarter of 2007,
we amended that agreement to purchase those shares immediately for cash of $40.0 million plus a payment in 2009 consisting of a fixed amount of
11.2 million Euros and a variable component based on CDS’ earnings. The variable component of the 2009 payment is contingent upon future results and
cannot be determined at this time.

In the first quarter of 2007, we issued shares of CDS in exchange for the minority interest shares of a CDS subsidiary. We are required to repurchase a portion
of the shares in 2009 and the remainder in 2011. These shares currently have an estimated redemption value of $11.1 million, but the value is subject to
change based on actual CDS earnings generated in future years.
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We have unrecognized tax benefits of $20.9 million. Management believes that the unrecognized tax benefits may be reduced by up to $13.3 million in the
upcoming year. The remaining amounts are expected to be settled over the next five years.

CRITICAL ACCOUNTING ESTIMATES
Refer to our Annual Report on Form 10-K for the year ended December 31, 2006 for a discussion of our critical accounting estimates. During the nine months
ended September 30, 2007, there were no material changes in our judgments and assumptions associated with the development of our critical accounting
estimates.

RECENTLY ISSUED ACCOUNTING STANDARDS
In September 2006, the Financial Accounting Standards Board (“FASB”) issued Statement of Financial Accounting Standards (“SFAS”) No. 157, “Fair Value
Measurements,” which defines fair value, establishes a framework for measuring fair value in generally accepted accounting principles, and expands
disclosures about fair value measurements. SFAS No. 157 is effective in fiscal years beginning after November 15, 2007. We do not believe the adoption of
this standard will have a material impact on our financial position, results of operations or cash flows.

In February 2007, the FASB issued SFAS No. 159, “The Fair Value Option for Financial Assets and Financial Liabilities.” SFAS No. 159 permits entities to
choose to measure many financial instruments and certain other items at fair value. Under SFAS No. 159, the decision to measure items at fair value is made at
specified election dates on an irrevocable instrument-by-instrument basis. This statement is effective for financial statements issued for fiscal years beginning
after November 15, 2007. As of September 30, 2007, we do not expect to utilize this option of measurement, and therefore, we do not believe the adoption of
SFAS No. 159 will have a significant impact on our financial position, results of operations or cash flows.
 
ITEM 4. CONTROLS AND PROCEDURES
Under the direction of our principal executive officer and principal financial officer, we have evaluated the effectiveness of our disclosure controls and
procedures as of September 30, 2007. We have concluded that our disclosure controls and procedures were
 

 i) effective in ensuring that information required to be disclosed is recorded, processed, summarized and reported within time periods specified in
the SEC’s rules and forms; and

 

 ii) effective in ensuring that information required to be disclosed is accumulated and communicated to management, including our principal
executive officer and principal financial officer, as appropriate to allow timely decisions regarding required disclosure.

There were no changes in controls identified in the evaluation for the quarter ended September 30, 2007 that have materially affected, or are reasonably
likely to materially affect, our internal control over financial reporting.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

The Board of Directors
FMC Technologies, Inc.:
We have reviewed the accompanying consolidated balance sheet of FMC Technologies, Inc. and consolidated subsidiaries as of September 30, 2007, the
related consolidated statements of income for the three-month and nine-month periods ended September 30, 2007 and 2006, and the related consolidated
statements of cash flows for the nine-month periods ended September 30, 2007 and 2006. These consolidated financial statements are the responsibility of
the Company’s management.

We conducted our reviews in accordance with the standards of the Public Company Accounting Oversight Board (United States). A review of interim
financial information consists principally of applying analytical procedures and making inquiries of persons responsible for financial and accounting
matters. It is substantially less in scope than an audit conducted in accordance with the standards of the Public Company Accounting Oversight Board
(United States), the objective of which is the expression of an opinion regarding the financial statements taken as a whole. Accordingly, we do not express
such an opinion.

Based on our reviews, we are not aware of any material modifications that should be made to the consolidated financial statements referred to above for them
to be in conformity with U.S. generally accepted accounting principles.

We have previously audited, in accordance with standards of the Public Company Accounting Oversight Board (United States), the consolidated balance
sheet of FMC Technologies, Inc. and consolidated subsidiaries as of December 31, 2006, and the related consolidated statements of income, cash flows and
changes in stockholders’ equity for the year then ended (not presented herein); and in our report dated February 28, 2007, we expressed an unqualified
opinion on those consolidated financial statements. In our opinion, the information set forth in the accompanying consolidated balance sheet as of
December 31, 2006, is fairly stated, in all material respects, in relation to the consolidated balance sheet from which it has been derived.

/s/ KPMG LLP

Chicago, Illinois
November 7, 2007
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PART II—OTHER INFORMATION
 

ITEM 1. LEGAL PROCEEDINGS
There have been no new material legal proceedings or material developments in existing legal proceedings during the nine months ended September 30,
2007.
 
ITEM 2. UNREGISTERED SALES OF EQUITY SECURITIES AND USE OF PROCEEDS
We had no unregistered sales of equity securities during the three months ended September 30, 2007. The following table summarizes repurchases of our
common stock during the three months ended September 30, 2007.

ISSUER PURCHASES OF EQUITY SECURITIES
 

Period   

Total Number of
Shares

Purchased (a)   
Average Price Paid per

Share   

Total Number of
Shares Purchased as

Part of Publicly
Announced Plans or

Programs (b)   

Maximum Number
of Shares that May
Yet Be Purchased

under the Plans or
Programs (b)

July 1, 2007 – July 31, 2007   12,080  $ 44.48  —    14,832,978
August 1, 2007 – August 31, 2007   531,684  $ 43.85  517,844  14,315,134
September 1, 2007 – September 30, 2007   93,637  $ 48.58  81,837  14,233,297

Total   637,401  $ 44.56  599,681  14,233,297

(a) Represents 599,681 shares of common stock repurchased and held in treasury and 37,720 shares of common stock purchased and held in an employee
benefit trust established for the FMC Technologies, Inc. Non-Qualified Savings and Investment Plan. In addition to these shares purchased on the open
market, we sold 77,020 shares of registered common stock held in this trust, as directed by the beneficiaries, during the three months ended
September 30, 2007.

(b) In 2005, we announced a repurchase plan approved by our Board of Directors authorizing the repurchase of up to two million shares of our outstanding
common stock through open market purchases. The Board of Directors has authorized extensions of this program adding five million shares in
February 2006 and eight million shares in February 2007 for a total of fifteen million shares of common stock authorized for repurchase. As a result of
the two-for-one stock split on August 31, 2007, the authorization was increased to 30 million shares.
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ITEM 6. EXHIBITS
 

(a) Exhibits
 
Number in
Exhibit Table   Description

15   Letter re: unaudited interim financial information.

31.1   Certification of Chief Executive Officer Pursuant to Rule 13a-14(a).

31.2   Certification of Chief Financial Officer Pursuant to Rule 13a-14(a).

32.1
  

Certification of Chief Executive Officer Pursuant to 18 U.S.C. 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of
2002.

32.2   Certification of Chief Financial Officer Pursuant to 18 U.S.C. 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002.
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SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned
thereunto duly authorized.
 
FMC TECHNOLOGIES, INC.
(Registrant)

/s/ Ronald D. Mambu
Ronald D. Mambu
Vice President, Controller, and duly authorized officer

Date: November 7, 2007
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EXHIBIT INDEX
 
Number in
Exhibit Table   Description

15   Letter re: unaudited interim financial information.

31.1   Certification of Chief Executive Officer Pursuant to Rule 13a-14(a).

31.2   Certification of Chief Financial Officer Pursuant to Rule 13a-14(a).

32.1
  

Certification of Chief Executive Officer Pursuant to 18 U.S.C. 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of
2002.

32.2   Certification of Chief Financial Officer Pursuant to 18 U.S.C. 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002.
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Exhibit 15

Letter re: Unaudited Interim Financial Information
FMC Technologies, Inc.
Chicago, Illinois

Re: Registration Statements on Form S-8 (No. 333-62996, 333-76210, 333-76214 and 333-76216)

With respect to the subject registration statements, we acknowledge our awareness of the incorporation by reference therein of our report dated November 7,
2007, related to our review of interim financial information.

Pursuant to Rule 436(c) under the Securities Act of 1933 (the “Act”), such report is not considered part of a registration statement prepared or certified by an
independent registered public accounting firm, or a report prepared or certified by an accountant within the meaning of Sections 7 and 11 of the Act.

/s/ KPMG LLP

Chicago, Illinois
November 7, 2007



Exhibit 31.1

CHIEF EXECUTIVE OFFICER CERTIFICATION

I, Peter D. Kinnear, certify that:
 

1. I have reviewed this quarterly report on Form 10-Q of FMC Technologies, Inc. (the “registrant”);
 

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

 

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

 

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f))
for the registrant and have:

 

 
a) designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to

ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

 

 
b) designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our

supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

 

 c) evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

 

 
d) disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent

fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially
affect, the registrant’s internal control over financial reporting; and

 

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

 

 a) all significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably
likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

 

 b) any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control
over financial reporting.

Date: November 7, 2007
 

/s/ Peter D. Kinnear
Peter D. Kinnear

President and Chief Executive Officer
(Principal Executive Officer)



Exhibit 31.2

CHIEF FINANCIAL OFFICER CERTIFICATION

I, William H. Schumann, III, certify that:
 

1. I have reviewed this quarterly report on Form 10-Q of FMC Technologies, Inc. (the “registrant”);
 

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

 

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

 

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f))
for the registrant and have:

 

 
a) designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to

ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

 

 
b) designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our

supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

 

 c) evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

 

 
d) disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent

fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially
affect, the registrant’s internal control over financial reporting; and

 

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

 

 a) all significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably
likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

 

 b) any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control
over financial reporting.

Date: November 7, 2007
 

/s/ William H. Schumann, III
William H. Schumann, III

Executive Vice President and Chief Financial
Officer

(Principal Financial Officer)



Exhibit 32.1

Certification
of

Chief Executive Officer
Pursuant to 18 U.S.C. 1350

as Adopted Pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002

I, Peter D. Kinnear, President and Chief Executive Officer of FMC Technologies, Inc. (the “Company”), do hereby certify, pursuant to 18 U.S.C. 1350, as
adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that:
(a) the Quarterly Report on Form 10-Q of the Company for the fiscal quarter ended September 30, 2007, as filed with the Securities and Exchange
Commission (the “Report”), fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

(b) the information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

Date: November 7, 2007
 

/s/ Peter D. Kinnear
Peter D. Kinnear

President and Chief Executive Officer
(Principal Executive Officer)



Exhibit 32.2

Certification
of

Chief Financial Officer
Pursuant to 18 U.S.C. 1350

as Adopted Pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002

I, William H. Schumann, III, Executive Vice President and Chief Financial Officer of FMC Technologies, Inc. (the “Company”), do hereby certify, pursuant to
18 U.S.C. 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that:
(a) the Quarterly Report on Form 10-Q of the Company for the fiscal quarter ended September 30, 2007, as filed with the Securities and Exchange
Commission (the “Report”), fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

(b) the information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

Date: November 7, 2007
 

/s/ William H. Schumann, III
William H. Schumann, III

Executive Vice President and Chief Financial
Officer

(Principal Financial Officer)
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